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With two years left in office, U.S. Sen. La-
mar Alexander is not planning to become a
lame duck lawmaker.

When he attended the unveiling of Gov. Bill
Haslam’s portrait in Nashville on Monday, Al-

exander — who later in the day said he would
not seek a fourth term in 2020 — shared a sto-
ry about a time when he lived in Australia af-
ter he left the governor’s office. 

“A diplomat came up to me and said, ‘We
have a name for people like you,’” Alexander
said. “He said, ‘Rooster today, feather duster
tomorrow.’”

Although Alexander and Haslam have fre-
quently said the phrase during public appear-
ances in recent months as a reference to the
fleeting influence of departing lawmakers,
the 78-year-old former governor has vowed to
continue tackling key issues in the next two 

What Alexander hopes to tackle in 2 years
Joel Ebert and Natalie Allison
USA TODAY NETWORK - TENNESSEE
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In his opening prayer, Pastor Ricky
Floyd of Pursuit of God Transformation
Center thanked God for the success of
the eight enlightened women who spent

13 weeks in a class at his church learning
to be better mothers.

“Thank you for these women who are
wise enough to recognize a divine op-
portunity,” Floyd said. “I thank you be-
cause what has happened in this first
graduation class, that generational
curses will be broken. That the children

of these women will not know pains, the
lack, dysfunctions, turmoil and tragedy
that they’ve known because they’re
equipped to be better parents and create
better environments and to come up
with better answers and create better
solutions because of what was shared.”

Floyd was speaking of the eight
“wise” women who recently graduated
from nonprofit Agape Child and Family
Services’ first LENA Class, a program for
parents of young children that teaches
them the importance of early communi-

cation.
The LENA learning model teaches

parents how to speak and interact with
their babies and young children, not just
at them. The graduates were all mothers
with children between three months
and three years old.

And in addition to a LENA certificate,
the graduates also received a certificate
for completing the Nurturing Parenting
program.

Rikkisha Jefferson
poses for a photo with
her daughter, Kalani,
after the first
graduation for the
Agape Thrive by Five
program. BRAD VEST / 
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COMMUNICATION IS KEY
Moms learn the importance of
talking with their young children
Linda A. Moore
Memphis Commercial Appeal
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Tennessee grocers are counting down
the days until they can sell their customers
wine on Sundays.

Jan. 6 will be the first Sunday shoppers
can buy wine along with the rest of their
grocery haul — and grocery stores across
the state are eagerly anticipating the extra
day of wine sales every week.

“We look forward to being able to pro-
vide our customers the convenience of be-

ing able to purchase wine on Sundays
come January 6th,” said Melissa Eads, cor-
porate affairs manager for the Kroger
Nashville Division. “Sunday has become
the biggest shopping day of the week in
most cases, so we know this change will be
well received.”

Gov. Bill Haslam signed into law the bill
allowing Sunday wine and liquor sales in
April, but liquor stores were given a head
start to immediately open seven days a
week. 

Meanwhile, retail food stores must wait

until January to sell wine on Sundays.
The law aligns hours of wine sales with

beer sales. That means liquor stores can
sell alcoholic beverages between 10 a.m.
and 11 p.m. on Sundays, unless otherwise
defined by the jurisdiction. Come Jan. 6,
grocery stores can sell wine during those
same hours on Sundays.

Under the law, Tennesseans can now
buy beer, wine and spirits on Labor Day,
New Year’s Day and the Fourth of July. Al-

Sunday wine sales to hit Tennessee grocery stores
Lizzy Alfs
USA TODAY NETWORK - TENNESSEE
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Hear for the HolidaysHear for the Holidays

cohol sales are not permitted on
Thanksgiving, Christmas and Easter.

The law eases frustration for grocers
in Tennessee, who said customers are
often confused by the state’s liquor
laws. Most other states allow seven-day
sales of liquor and wine.

“We’ve had to turn away a lot of frus-
trated customers who add wine to their
cart along with every other item they
buy on Sunday,” said Rob Ikard, presi-
dent of the Tennessee Grocers & Conve-
nience Store Association. “Sunday is
one of the biggest shopping days of the
week and we’re just really pleased we’re
going to be able to serve our customers
with every item in the store.”

Publix spokeswoman Brenda Reid
said the company’s 43 stores in Tennes-
see will start Sunday wine sales on Jan.

6.
“There will be no more awkward mo-

ments at the register when a customer
purchases wine for their weekend gath-
erings like football parties and Sunday
brunches,” Reid said.

Ikard said grocery stores in the state
will likely have to increase their wine or-
ders to account for the extra day of
sales. He expects the sales boost to
come from people who already do their
regular grocery shopping on Sunday.

Sunday wine sales was one of several
significant changes to Tennessee’s li-
quor laws in recent years.

Grocers and convenience stores were
prohibited from selling wine at all until
2016, when the wine in grocery stores
law took effect after many years of de-
bate among lawmakers, grocers, the li-
quor lobby and alcohol critics. The law,
which passed in 2014, allowed liquor re-
tailers to begin selling beer, food prod-
ucts, party supplies, cigarettes and oth-
er items they weren’t permitted to sell
previously.

Then, in 2017, a law redefining beer
opened the door for Tennessee brewers
to make high alcohol content beers. It
also allowed grocery and convenience
stores to sell those beers, which were
previously only available at liquor
stores and restaurants/bars with a li-
quor license.

Reach Lizzy Alfs at lalfs@tennesse-
an.com or 615-726-5948.

Wine
Continued from Page 1A

Customer service manager Amy Kirkus and store manager David Maddox
straighten wine bottles at a Publix grocery store on Dec. 12 in Nashville, Tenn.
Beginning Jan. 6, Publix and Kroger stores will start selling wine to customers on
Sundays. MARK ZALESKI/FOR THE TENNESSEAN

Cradle to career

This new class is the last piece of
Agape’s “cradle to career” model adopt-
ed 10 years ago by the nonprofit’s lead-
ership as a way to “go deep” to help en-
tire families in the communities they
serve move out of poverty, said David
Jordan, president and CEO of Agape.

Agape, a faith-based nonprofit agen-
cy, works to improve the lives of individ-
uals and families in need. By going
“deep” Agape has already in place pro-
grams for adults and school-aged chil-
dren.

“I want you to know how important
this day is to us because we are proud of
you and your beautiful children,” Jordan
said to the mothers at graduation.

Other partners in the program are the
Urban Child Institute and the University
of Memphis’ Child Development and
Family Studies program. 

Improved language skills

Children who are exposed to more
language before the age of three have a
better vocabulary at age three and are
typically better able to read by third
grade, said Loretta Rudd, an associate
professor of Clinical Child Development

Family Studies at U of M.
“And we know that a milestone for

success is reading on grade level at third
grade,” Rudd said.

Also, kids with better language skills
are better able to regulate their emo-
tions and to sit and stay focused and
learn what they need to learn in those
early grades, she said.

These mothers, Rudd said, will pass
on what they’ve learned to friends and
family.

“We tell them, now you have an obli-
gation to pay it back and that means you
need to be out there preaching the word.
You need to be preaching the word to
put the video down, to turn the TV off,

turn the radio off and talk in the car,” she
said.

It’s this foundation that will help
close the gap between kids who are
ready for school and those who are not,
said Katherine Baldwin with the Urban
Child Institute.

Because although in theory, children
start school at the same age they aren’t
all at the same starting line, Baldwin
said.

“The kids who are starting from be-
hind, as hard as they work and as hard
as they go, it’s very hard for them to ac-
tually catch up. So by third grade we end
up with only 22 percent of our children
reading at grade level,” she said.

“Unfortunately, at that early age it’s a
pretty good indication of how well
they’re going to make it through the rest
of school and into some of their other
life outcomes.”

The graduation was held in the Pur-
suit of God sanctuary, with “Pomp and
Circumstance” playing as six of the
eight graduates marched in with tod-
dlers in tow or in their arms, while fam-
ily members cheered. (Two mothers
were unable to attend.)

Mother calls program a ‘blessing’

Rikkesha Jefferson, a first-time
mother, was the first to sign up and
worked to recruit other mothers.

“It’s just been fun, educational and
very helpful,” Jefferson said.

They’ve all become a family, said
Lashicka Drinkwater, who credits the
class with teaching her about patience
and calls the program a “blessing.”

Sharon Bates has a 14-year-old and a
two year old and will use her newfound
parenting knowledge on both girls.

“The same techniques I learned with
her, I’ll use with my oldest,” Bates said.
“There are other alternatives and other
ways.”

Agape is embedded in Frayser, Whi-
tehaven and Hickory and works with
the residents in a holistic approach to
help them move out of poverty, Jordan
said.

“It’s serving people in the community
based on what they say they need.
Whether it’s safety, education, a job or
more of a job or housing stability,” he
said.

Future LENA classes (which are open
to fathers as well) are planned for early
next year in Whitehaven and Hickory
Hill, Jordan said.

And Agape isn’t finished with these
eight mothers or their children now that
graduation is behind them. 

These young children aren’t yet ready
for school, but the plan is to stay in their
families’ lives for the long-run, Jordan
said.

“That’s why this two-generation
model is so important,” he said. “You’ve
got to serve the whole family.”

Moms
Continued from Page 1A

The LENA Class of 2018
(and children)
❚ Ashley Jordan with Ashton Jordan

❚ Brittany Seay with Kyrie Seay

❚ Kandace Corley with Kaliyah Corley
and Melvin Harris

❚ Lashicka Drinkwater with Duante Kea-
ton

❚ Megan Clark with Deonta Taper

❚ Rikkisha Jefferson with Kalani Jef-
ferson

❚ Sequoia Bernard with Jonathan Jones

❚ Sharon Bates with Savannah Bates


